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How can we help you!

Thank you for taking 5 minutes of your valuable time to read this
presentation.

Managed Payment Plan’s

Have you ever had a client decline your product/service or opt for a compromise because
they could not afford it at the time?

With a payment plan option, clients can “afford your product/service now — instead of
waiting until they have enough money to purchase your product/service”

Would your business benefit from more clients?

Benefits of a Managed Payment Plan

Administration No setup costs or out of pocket expenses
Money transferred electronically within 3 days
No administrative time or effort by your staff

o Affordability Clients can have the product/service that they would like, not what
they can afford right now.

¢ Income/Asset Many financial institutions will look at Payment Plans managed by a
independent third party as an asset.

e Convenience Clients can pay the cost over a 12-18 month period.

e Cost Free Clients will have no problems in paying a litle extra for the
convenience of a monthly/fortnightly payment plan

¢ Fortnightly Fortnightly payment plans can be structured to coincide with a clients
wages or pension.

¢ Planning Creating a reliable Cash Flow means that you can plan ahead

COST FREE - Managed Payment Plans

We can demonstrate how you can structure your pricing schedules so
that your clients pay for the Managed Payment Plan! In our experience
clients are happy to pay a little extra for added convenience.
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Our Clients & Service

Arms Group is a national company servicing clients in every state
of Australia (including Tasmania).

Our Managed Payment Plans compliment a broad range of organisations (large and small)
in @ multitude of industries, including :

e Childcare & Education e Property Management
e Dietary, Health & Fitness e Retail, Hire & Leasing
e Professional Associations e Sporting Associations
e Security & Patrols

Managed Payment Plans are processed using
sophisticated purposed built software that has been
designed and developed specifically for Arms.

The Software and Hardware requirements are constantly

reviewed and improved so that we can provide you with
the best service available.

Tailored Solutions
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Managed Payment Plans!

Can your business handle more clients?

Do you wish to increase your revenue?

Option A Option B
$4,000.00 Paid in Advance/lnvoiced (Or)  Managed Payment Plan
as per your current practice! Client pays :

- $500.00 non-refundable initial payment
- $100.00 per Fortnight
for 39 payments
over 18 months

Using the above Managed Payment Plan :

You would receive $500.00 - Non-refundable Initial Payment
$3,500.00 - Collected by Arms
-$29.00 - Additional Funds collected by Arms

$3,971.00

Arms receives $390.00 - (plus GST) for Administering the Service

Increasing the installment amount by $5.00 per Fortnight would result in you receiving an
extra $144.55 per account.

Increase your revenue

If you had one client per month who did not purchase your product/service simply because
they could not pay for it on the day, and you put them on a Managed Payment Plan you

could increase your revenue by $47,652.00 per year.

Special Excel ® Worksheet

These figures have been calculated using our “Managed Payment Plan — Worksheet”,
copy has been enclosed in this presentation, as well as electronic versions on the
presentation CD so that you can enter your own figures and decide what Managed
Payment Plan can work for your business.
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Business Development Strategy

Managed Payment Plans is not just a convenient payment option
for your clients. It is a strategic marketing tool that can be used to

\ increase your Businesses overall revenue and give your business
a distinct advantage over your competitors.

Conformity

Many business fall into the trap of conforming to industry accepted practices, including the
pricing, packaging and marketing of their product/service.

If your product/service looks the same as your competitors, how does the prospective
client differentiate you from your competitors? Stand Out from the Crowd!

Using Managed Payment Plans and even modifying some of your marketing strategies,
you can give your clients a reason why you are better than your competitors.

Reliable Cash Flow

Managed Payment Plans are designed to offer a service to your client and build a reliable
cash flow for your business.

It is not a second rate payment option, but a first class business marketing tool which can
build a reliable foundation of regular income to assist in the more quiet times.

The Quiet Times

Although we don’t often like to admit it, businesses do have periods of quiet times (or
seasonal fluctuations). Businesses also have fixed overheads (ie Wages, Rental, etc).

Attracting clients who need a Managed Payment Plan to fill these quiet times will result in
more revenue for your Business.

Up selling your product

With affordable payment options it is human nature for people to then consider spending
more money to purchase the best product/service available, rather than what they would if
they had to pay for the entire costs upfront.

Regardless of what you decide, a Managed Payment Plan will provide
your business with an excellent marketing tool, and create a reliable
cash flow!
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